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Richard White, are attached, along with the associated presentation slides.
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About WiseTech Global

WiseTech Global is a leading developer and provider of software solutions to the logistics execution
industry globally. Our customers include over 17,000 of the world's logistics companies across 160
countries, including 42 of the top 50 global third-party logistics providers and 25 of the 25 largest global
freight forwarders worldwide'. Our flagship platform, CargoWise, forms an integral link in the global supply
chain and executes over 60 billion data transactions annually.

Our mission is to change the world by creating breakthrough products that empower those that own, enable
and operate the supply chains of the world. We strive to create products that are renowned for their
productivity, functional depth, data integration, regulatory compliance, global capability and value.

At WiseTech, we are relentless about innovation, adding over 3,900 product enhancements to our global
platform in the past five years while bringing meaningful continual improvement to the world’s supply
chains. Our breakthrough software solutions are renowned for their powerful productivity, extensive
functionality, comprehensive integration, deep compliance capabilities, and truly global reach.

For more information about WiseTech Global or CargoWise, please visit wisetechglobal.com and
cargowise.com

Contact information

MEDIA Marijana Okanovic marijana.okanovic@wisetechglobal.com  + 61437 398 228

INVESTOR RELATIONS  Christina Nallaiah investor.relations@wisetechglobal.com

' Armstrong & Associates: Top 50 Global Third-Party Logistics Providers List, ranked by 2019 logistics gross revenue/turnover. Armstrong &
Associates: Top 25 Global Freight Forwarders List, ranked by 2019 logistics gross revenue/turnover and freight forwarding volumes.

WiseTech Global Limited ABN 41065 894 724 Unit 3a, 72 O'Riordan Street Alexandria NSW 2015
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Chair's address

2020 was a strong year for WiseTech, despite the extraordinary health and economic
challenges that COVID-19 posed. Today, | will touch on our financial performance, solid
capital position and governance framework before | hand over to our Chief Executive
Officer and Founder, Richard White, who will provide further detail on our strategic
progress, in particular, the strong momentum we are gaining in increasing our market
penetration.

COVID-19 market context

To begin with, it is worth noting that the 2020 financial year has been like no other. The
impact of the pandemic was felt sharply across global supply chains. Our early visibility
into disruption of trade flows enabled us to respond rapidly and decisively.

As noted at the time of our TH20 results, the unexpected outbreak of COVID-19 and the
ensuing lockdown restrictions had a distinct negative flow-on effect on industrial
production output and supply chains, resulting in a temporary slowing of economic
trade globally.

Our foremost priority was, and continues to be, keeping our people, partners, and the
communities in which we operate as safe and productive as possible. | am pleased to
report that we were able to move our teams seamlessly to remote working and achieve
increased productivity and innovation as well as strong growth in high quality revenue
throughout FY20.

| am incredibly proud of the way in which our people have navigated the difficult
operating environment, displaying resilience and dedication, to ensure our customers
could continue to be productive and keep global supply chains moving.

By June, we saw the commencement of a moderate recovery with momentum
improving and continuing in July. Year-to-date in FY21 we are seeing CargoWise user
numbers and transaction volumes trending upwards and above historical averages. In
terms of the remainder of FY21 we are seeing customers remain cautious given the
resurgence in COVID-19 infections in Europe and the US. Important short-term
indicators for us will be the holiday period volumes (on the upside) and, on the
downside, current and possible future COVID-19 lockdowns in major markets as well as
any adverse impact on demand resulting from the ending of government stimulus
measures.

What has been encouraging throughout this period is the continuing demand amongst
CargoWise's larger customers for the acceleration of development and delivery of
customer co-funded product enhancements to better navigate the logistical challenges
posed during the pandemic which Richard will talk to shortly in his address.

Financial performance

In terms of financial performance, despite the challenges of the COVID-19 pandemic,
WiseTech reported another year of strong growth, delivering record revenue and EBITDA,
in line with our guidance.

WiseTech generated $429.4 million in revenue in FY20, representing growth of 23%
year-on year.



Our core CargoWise offering continued to excel delivering revenue of $263.0 million, up
20% on FY19, driven by new customer signings and increased usage by existing
customers.

Our strategic acquisitions also provided a strong contribution to our FY20 performance.
Revenue from acquisitions was up 29% year-on-year to $166.4 million, including the five
strategic acquisitions across North America, South Korea, Switzerland and Poland we
completed in FY20. Importantly, our strategic acquisitions have enabled us to extend
our market reach by increasing our penetration of the $13 trillion global logistics and
supply chain market.

From an earnings perspective, we continued to perform strongly. FY20 EBITDA increased
17% to $126.7million, and our EBITDA margin was strong at 30%, reflecting continued
revenue growth and cost savings generated in the second half of FY20. | note that
throughout FY20 and to date in FY21, we have not received any material benefit from any
COVID-19 government support programs globally.

Our statutory Net Profit After Tax (NPAT) for the year was up 197% at $160.8 million. This
includes a non-cash, non-taxed fair value gain of $111.0 million from restructuring the
earnout obligations relating to 22 of our acquisitions and other adjustments which
Richard will cover shortly.

Excluding this fair value gain and $2.9 million of contingent consideration interest unwind
(net of tax), our FY20 underlying NPAT was flat at $52.6 million. This result reflects
increased depreciation and amortisation expenses in FY20 due to our increased
investment in R&D and the amortisation from acquisition product development.

Cashflow and financial position

We closed the financial year in a very strong position with cash and cash equivalents of
$223.7 million, and no outstanding debt.

Our business generated operating cash flows of $146.3 million in FY20 and we have
access to a $190 million undrawn debt facility with an additional $200 million accordion
facility providing us with $390 million of financial headroom to continue to invest in our
technology and pursue future growth opportunities.

Dividends

A fully franked final dividend of 1.60 cents per share was paid on 2 October 2020.
Coupled with the FY20 interim dividend of 1.70 cents per share, WiseTech's total FY20
dividend was 3.30 cents per share, representing a payout ratio of 20% of underlying
NPAT.

We continue to offer a dividend reinvestment plan that enables eligible shareholders to
reinvest their dividends to acquire additional WiseTech shares and our ongoing policy is
to target a dividend payout ratio of up to 20% of NPAT.

Board activities

Turning now to developments with your Board which continues to evolve in order to
best support WiseTech's needs as we extend our technology leadership position
globally, enter new markets and grow.



| said in my address last year that we were working on recruiting new directors as part of
our ongoing process of board renewal, and that | expected to appoint new directors in
2020.

On 1June 2020, we appointed Arlene Tansey as an additional independent Non-
Executive Director to the Board. Arlene brings extensive ASX-listed governance
experience, corporate expertise and financial acumen as well as international experience
in financial services and investment banking over a 30-year career. Arlene has made a
valuable contribution in a very short period of time and was appointed Chair of the Audit
Committee in October.

Over the next twelve months we expect to add further depth to the Board through the
appointment of an additional independent Non-Executive Director to support the
business’ long-term growth strategy.

Environment, social and governance

The Board places significant importance on corporate social responsibility, culture,
governance and accountability.

We are committed to ensuring that high corporate governance standards are achieved.
Our corporate governance policies and practices are set out in our Corporate
Governance Statement which is available in our annual report and on our website.

The Board believes that to have a sustainable business, WiseTech needs to continue to
make a positive contribution to the communities that it is part of. Our technology
solutions have an important role to play in solving the complex pain points of the
logistics industry and improving resource usage. Underpinned by our culture of
enablement and empowerment, we are committed to improving the global logistics
industry through our technology.

With a team of approximately 2,000 people globally, spanning more than 60
nationalities and ranging in age from 18 to 75+ years, we are proud of our highly diverse
and inclusive workforce. At WiseTech, 33% of our employees and 43% of our Board are
female and we remain dedicated to encouraging and supporting more women to enter
the technology and logistics industries.

Acknowledgments

Before | hand over to Richard, | would like to take the opportunity to thank each and
every one of our employees for their outstanding contributions throughout the year. As |
mentioned earlier, 2020 has been an extraordinarily challenging year and our team have
been instrumental in achieving our strong FY20 performance and positioning our
Company for future growth.

| would also like to acknowledge our CEO and Founder, Richard White, for his exceptional
leadership and vision through the crisis and recognise the tireless work of his
management team in ensuring WiseTech could navigate and prosper in the
extraordinary COVID-19 operating environment.

| extend my thanks to all Directors for their continued commitment and insights from
decades of experience which is particularly valuable in these uncertain times.

Finally, | would like to thank you — our shareholders — for your continued support and
investment in WiseTech.



CEQO’s address

| would like to start, by recognising the challenges that the COVID-19 pandemic has
posed throughout the year, and the dedication, capability and resilience of the
WiseTech team in addressing these challenges, continuing to service our customers
and delivering on our mission, during this unprecedented period. | am incredibly proud
to be a part of the WiseTech team.

Emerging stronger from the challenges of COVID-19

As COVID-19 swept across the world, the logistics industry and the technology we
provide became of critical importance. Our real-time data sets allowed us to be
amongst the first to call out the dramatic impact of COVID-19 on global trade and the
likely impact on us all.

Importantly, our platforms and data centres provided critical support to our customers
across the world and our people exemplified our culture, by going above and beyond in
servicing our customers and delivering significant product outcomes and productivity
increases.

Performance

Throughout this challenging period, we took rapid, necessary action to prioritise critical
technology development, improve cost efficiencies, safeguard our financial strength,
and continue to build our competitive position.

Our ability to deliver FY20 revenue growth of 23% and EBITDA growth of 17% (in line with
our guidance), despite the disruption of the pandemic, is a testament to the strength of
our business model and unique customer value proposition.

Importantly, we remained committed to continuing to invest in innovation. Our R&D
investment increased by 41% in FY20 to $159.1 million, representing 37% of our
revenue and enabling us to deliver over 1,100 new product features and
enhancements to our CargoWise platform — an increase of 32% on last year.

These enhancements are enabling us to increase scalability, expand our addressable
market and grow our technology lead at a rapid rate. Over the last five years we have
invested $438 million in product development and innovation, building R&D
capability in our global teams across 40 development centres. Our technology
delivers data visibility across the entire supply chain, automation, and deep
integration on a single platform resulting in demand for our offering gaining
momentum.

Whilst it took us more than a decade to sign up our first seven global customers, we
have been gaining pace in recent times, with six new global customers signed since
January 2020 - Aramex, Seafrigo, a. hartrodt, cargo partner and top 25 global freight
forwarders, Hellmann Worldwide Logistics and CEVA Logistics — all of which have
committed to CargoWise global rollouts.

These recent signings are in addition to our 17 existing global rollout customers,
which include the world’s largest logistics organisations DHL Global Forwarding,
DSV/Panalpina, and Bolloré.



Given large global customers take multiple years to roll out the CargoWise platform
across their sites, usage and transaction revenues are expected to continue to grow
over time.

Strategic acquisition integration
Complementing our investment in R&D has been our strategic acquisition program.

In recent years we have completed over 40 acquisitions. These tightly targeted
acquisitions have delivered significant product development resources and
knowledge to optimise our technology pipeline and expand our geographic footprint
by adding global engines, data sets and adjacent technologies.

In FY20, COVID-19 provided the impetus for us to renegotiate and fully or partially close
out the earnout obligations for 22 of our acquisitions by replacing nearly all cash
payments with equity.

This has not only improved liquidity but also better aligned these acquisitions to the
CargoWise technology pipeline.

Our acquisition integration is a multi-staged, multi-year process. The operational
integration of most acquisition assets is well progressed with the focus now on
leveraging the acquired technology and skillsets to expand the CargoWise platform with
native components, to expand our total addressable market (TAM) and to convert
acquired customers onto the CargoWise platform.

The final stage of integration will involve taking action to deliver operational and cost
efficiencies including eliminating duplication and inefficiencies across all functions,
growing revenues, enhancing margins and bringing all our acquired platforms into our
data centres.

Having completed over 40 acquisitions, we have now assembled significant resources
and development capability to fuel our CargoWise technology pipeline and therefore
intend to slow this targeted acquisition activity in the near term.

Structural sector changes accelerated by COVID-19

Looking ahead, never before have logistics and the global supply chain been more
critical and visible in ensuring the movement of goods around the world.

Despite the challenges posed by COVID-19 in terms of initial, severe disruption to
supply chains, the pandemic has provided our business with a unique opportunity.

It has accelerated the longer-term trend away from legacy systems with bolt-together
micro-point applications with inherent complexity and cyber security risks, towards
integrated global technology that facilitates the ability of logistics providers to navigate
the new world normal.

WiseTech is ideally placed to address this growing demand. Our CargoWise offering
provides a highly integrated, fully digital, global logistics execution platform that
increases productivity and visibility and provides functional depth and rich data driven
automation. This enables our customers to better plan, visualise and control their global
operations, whilst mitigating risk and facilitating regulatory compliance.



The move to working remotely has further reinforced our value proposition with many of
our customers moving swiftly and successfully to a working from home environment
facilitated by our product capability and ease of remote access.

A refined focus — Product, Penetration and Profitability

With these structural changes in mind, we are taking clear steps to build upon our solid
foundation for future growth. Given our market position, product strength and industry
tailwinds from COVID-19 pressures, we are focused on Product, Penetration and
Profitability.

Over the next three years, we will concentrate on expanding our technology lead, by
realigning additional resources to our CargoWise product suite. We will accelerate key
native customs projects, prioritising the largest markets and major customer pain
points.

A key focus will be executing 30 geographic custom and border-compliance software
builds, native into CargoWise, along with powerful new engines, modules and thousands
more features to further drive the evolution of the CargoWise platform.

We will drive market penetration by refining and focusing our high-performance sales
team to drive further global rollouts across the top 25 global freight forwarders and the
top 200 logistics providers.

This will be complemented by our significant channel partner footprint across 46
countries, which is focused on referring, promoting or implementing our platform and
supporting our global rollouts in expansion activities.

In addition, our continued digital-first approach will further expand digital sales tools and
processes for our valuable customers and key markets.

We have a solid financial foundation which we will build upon by focusing on driving
profitability across our global operations. This will include automating our manual
customer facing and internal functions that are high volume and automatable via a self-
service portal.

We will also remove duplication and centralise or regionalise where possible and align
product teams to key development resources and scale in Sydney to drive operational
efficiencies.

Outlook

Looking ahead, with penetration of automated, truly global logistics solutions still in early
stages, WiseTech's opportunity for growth is vast. We believe CargoWise is the market-
leading platform for global logistics execution and is well-positioned to strengthen its
position in the global market over the near-term and long-term.

Notwithstanding the unprecedented challenges of COVID-19, our business has remained
resilient, delivering solid revenue and EBITDA growth in FY20, in line with our guidance.

Since June we have seen a recovery, with momentum improving and continuing in FY21.
By the end of July, CargoWise user numbers were close to pre-COVID-19 levels and
have since been trending upwards and above historical averages.

Whilst this is very encouraging, we nevertheless remain cautious given that the ongoing
and longer-term impacts of COVID-19 are still not completely predictable. We have



provided FY21 guidance subject to the assumptions set out in detail in our FY20 Results
presentation. Based on these assumptions, and subject to no material adverse events,
we expect FY21 revenue to grow between 9% to 19%, to $470m to $510m, and our
EBITDA to grow between 22% to 42%, to $155m to $180m.

As | mentioned earlier, longer term, COVID-19 market disruptions have provided a
tailwind for growing our market share as the need for digitalisation across the global
logistics execution market accelerates and significantly increases the value and demand
for CargoWise.

Within this environment, we are seeing increased demand amongst large global logistics
service providers for our technological and digital solutions that drive efficiencies and
productivity improvements.

Our vision and commitment

| leave you with this key message - our vision is unwavering — we are building a world-
leading organisation, with a clear goal to empower and enable the world's supply chains.

There has never been a greater need for end-to-end digitised, globally integrated
logistics technology that CargoWise provides and we are ideally positioned to deliver
continued growth and market penetration.

We have a well-considered and comprehensive strategy, which coupled with our strong
balance sheet and robust cashflows mean we have significant financial firepower to fund
our growth.

Our product pipeline and R&D program will ensure we have a competitive edge and
significant opportunity to continue to improve margins and profitability.

Conclusion

On behalf of the WiseTech Global team, | thank each of our shareholders for your
investment and support. We have an exciting future with many growth opportunities
ahead of us and the entire WiseTech Global team and | are committed to our long-term
vision.
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COVID-19 response

Rapid response due to early visibility into
disruption of trade flows

* Prioritised safety and wellbeing of our people,
partners & communities

* Proud of resilience and dedication of staff

« Commitment to ensuring customers can keep
global supply chains moving

© 2020 WiseTech Global



Financial highlights

Total revenue
$429.4m 123%

on FY19

20% CargoWise growth
despite COVID-19 headwinds

Underlying NPAT
$52.6m

Reflecting increased depreciation
& amortisation expenses due to
increased investment in R&D and
the amortisation from acquisition
product development

© 2020 WiseTech Global

EBITDA
$126.7m M7%

on FY19

EBITDA margin 30%
CargoWise 48% in FY20

Operating cash flow
M6% onryio

$223.7m in cash
at 30 June 2020

$190.0m undrawn debt
with an additional $200.0m
accordion facility

Statutory NPAT
$160.8m M97%

on FY19

includes non-cash (non-taxed)
fair value gain of $111.0m

1.60 cps

Fully franked final dividend
(paid on 2 October 2020)

Total year dividend of
3.30 cps (payout ratio of 20%
of underlying NPAT)
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Board evolution

Arlene Tansey

Independent Non-Executive Director

since June 2020

Extensive ASX-listed governance experience

« 30-years international experience in financial services
& investment banking

* Appointed Chair of the Audit Committee in October
2020

Additional Independent Non-executive Director expected to be
appointed in next 12 months to support our long-term growth strategy

Il 1 wisetech
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Corporate social responsibility

%» Governance standards

« Significant importance to governance standards

Contributing to sustainable logistics

 Positive contribution to communities
* Technology solutions important role in improving resource usage

® : : :
7=%  Diverse & inclusive workforce

* 2,000 people globally — 60 nationalities and ages 18-75+
» 33% of employees and 43% of Board female
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Emerging stronger from challenges of COVID-19

Logistics industry
and our technology
of critical
importance

Our platforms &
data centres

supporting
customers

Providing real-time
data to assess
impact on

businesses

=
=
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|
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Strong product
outcomes &

productivity
increases
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Ongoing investment in product development & innovation

cargowise

Extending CargoWise
functionality
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Global customs and
cross-border compliance

increase in R&D investment
in FY20 (vs FY19)

of revenue invested in FY20

invested in last 5 years

product upgrades and
enhancements in FY20

CargoWise neo
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Continued market penetration

Q » CargoWise has 23 large global freight
p— CARGOARTIER forwarders” with global rollouts in process
@ CEVALOGISTICS or completed. 11 of these are in the top 25

2000 -2008 HELLMANN . . .
[ %}ou * Recent sales acceleration and a strong pipeline
: 'OHLIG

¢ fYANFREGHT AHARTRODT are driven by a sales team focus (Delta) and
\“‘.UEDGISTICSPLUS PANALPINA®

:%A COVID-19 industry pressures creating

YACO/TIGERS LOGWIN ARAMEX

m—F'sy conditions for change
YUSEN GEODIS XPO LFLOG DHL DEWELL BOLLORE

seee [ MRS * Global rollouts take time, with significant

opportunity once complete

(g@r 2009 2010 201 2012 2013 2014 2015 2016 2017 2018 2019 2020

* Panalpina was acquired by DSV in August 2019 and DSV commenced moving major Panalpina operational activities onto CargoWise in FY20
A A large global freight forwarder is defined here as having 10 or more countries and 400 or more operational staff on CargoWise
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Strategic acquisitions & integration

Integration process

Build product +
commercial foundation

Grow
Revenue +

Expand
3-12 months Foothold: 12-36 months Margins
Adjacency 3+ years

Integrate operations

Extract efficiencies

Accelerate integration and execution ————>

Building out the world’s customs and border Adding new technologies to build out
compliance platform to cover 90% of manufactured trade flows the operating system for global logistics
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Structural sector changes — accelerated by COVID-19

Enables customers to

\ Adopting ¢
integrated global

Move away from ..
legacy systems with CargoWise is a
micro-point systems highly integrated, fully digital
&inherent cyber global logistics platform
security risks

Z technology £ better plan, visualise and
% — to navigate new L control global operations
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Next horizon

Product

Expand
technology
lead

Penetration

Expand
market
penetration

Profitability

Drive
operational
efficiency

* Drive CargoWise platform
& product suite evolution

* Accelerate key native
customs projects

« Complete 30 geographic
customs & border-
compliance builds

Drive global rollouts — top 25
freight forwarders and top
200 global logistics providers

Collaborate with channel
partners (46 countries)

Digital-first approach

Self-service portal —
automate manual customer
facing & internal functions

Remove duplication

Align product teams to key
development resources

(Sydney)
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Outlook & FY21 guidance

FY21 revenue e WiseTech has remained

$470m - $510m resilient through COVID-19
t and recovery momentum

improving since July
9% -19% i
FY21 growth vs FY20 « COVID-19 disruptions

provide tailwinds for

FY21 EBITDA :
growing market share

$155m - $180m « Seeing increased demand

t amongst global logistics
22% - 42% service providers for our
FY21 growth vs FY20 _ .
digital solutions

Guidance subject to assumptions set out in
appendices & subject to no material adverse events
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Strategic opportunities

Clear goal to empower & enable the world’s supply chains

Product pipeline and R&D providing competitive edge &
significant profitability opportunity
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FY21 guidance — key assumptions and sensitivities

Background

«  FY21 guidance based on five significant
parameters. Uncertainty around future
economic and industrial production growth
based on pandemic, stimulus measures and
China may lead to alternative outcomes

* Market share growth is the main driver
of CargoWise revenue growth

* 2H20 COVID-19 related growth reduction has
some correlation to global Industrial Production

(IP)

» China IP decline in Feb '20 and ROW in
Mar-Apr ‘20 and the recovery in Jun '20 were
reflected in our monthly trading results

* IP growth is forecast to recover in Jul 20 and
return to historic levels by the end of Dec '20.
FY21 guidance is provided on this basis

21 © 2020 WiseTech Global

FY21 revenue
$470m - $510m

1
9% — 19%

FY21 growth vs FY20

—
b

FY21 EBITDA
$155m — $180m

L]
22% — 42%

FY21 growth vs FY20

FY21 EBITDA %

33% — 35%
*
3pp - Spp

FY21vs FY20

FY21 guidance

CargoWise: recurring revenue market share growth of 15%-30%
allowed for 15-30% YOY organic growth (usual range 20-30%)

key variables include large customer rollouts, new customer wins, user and
transaction growth, new product and feature enhancement rollouts

CargoWise: recurring revenue industrial production growth

external industrial production growth rate average 2H18-1H20: 0.8% HoH

2H20 significant decline (5.2)% HoH due to China shutdown and pandemic disruption
expect TH21 rebound 3% - 5% supported by Jul/Aug data

2H21 return to pre-pandemic growth levels

. FX headwind $20m revenue; $9m EBITDA - see Appendix for sensitivity analysis

. Acquisitions

No new acquisitions not already closed
Full-year impact of FY20 acquisitions $12m
Flat growth

. Cost reduction

$10m net cost out in FY21, expect $20-$30m run rate for FY22

Guidance provided in line with these assumptions and those in the Appendices. Uncertainty around
future economic and industrial production growth based on pandemic, stimulus measures and China
may lead to alternative outcomes. Prevailing uncertainties relating to sovereign and geopolitical risk
may also reduce assumed growth rate.

Il | wisetech
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FY21 guidance COVID-19 impact assumptions, F/X

What is included in the FY21 guidance: FX rates v FY20 FY21 Foreign Exchange:
AUD actual guidance

* Retention ofsmstmg custonrnhe;]sj W|th Clalrgo\fV|se o 053 05 « 75% of FY20 revenue in non-AUD
L[:lsage gr?wt conS|s:§nt wit ! 'Ssorff}?h?\;e? evel currencies, 2pp lower than FY19 (77%)
* New customer growth consistent with historical levels . . .
g ) RMB 471 4.89 » Natural hedges in some regions with
* New product and feature launches monetised EUR 0.61 0.62 both revenue and expenses
* Contractual increases in revenue from existing NZD 105 106 denominated in local currencies —
customers, including those reflecting the end of including recent acquisitions
temporary pricing arrangements ZAR 1037 174 * 43% of FY20 revenue in non-local
 Standard price increases usb 0.67 0.72 currencies due to impact from
»  Full year effect of prior year acquisitions and minimal TRY 4.05 479 overseas acquisitions and mix of

transactions and users in CargoWise

* Hedge position in place to cover part
of USD and EUR revenue exposure

growth for acquisitions as a group overall
* Prudent allowance for COVID-19 impact

What Isnot not included in the gUIdance' Increase/ FY21revenue FY21 EBITDA
+ Revenue from new products in development but sl $m $m

not planned to be commercialised EX rates vs AUD
* Benefits from migration of customers from acquired

platforms, where CargoWise development is yet

to be completed EUR +/- 5% -+ 42 J+17
» Growth in services revenue outside of e-services

usD +/- 5% -/+ 87 -/+6.2

* Changes in the mix of invoicing currencies GBP H-o% /o7 02
»  Future potential acquisitions, revenues ZAR +/-10% -/+10 -/+05
and associated costs TRY +/-10% -/+01 -/+0.0
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