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DISCLAIMER

2

This presentation has been prepared by Splitit Payments Ltd (Splitit). It does not purport to contain all the information that a prospective investor may require in connection with any potential investment in Splitit. You should not 
treat the contents of this presentation, or any information provided in connection with it, as financial product advice or advice relating to legal, taxation or investment matters.

This presentation and the information contained herein and all electronic and/or hard copy documentation which comprise it are being provided to you solely for your information and may not be copied, reproduced, distributed, 
disclosed or published, in whole or in part, to any other person for any purpose whatsoever at any time without the prior written consent of Splitit. This presentation is not an offer to any person nor is it a prospectus.

Splitit has prepared this document based on information available to it at the time of preparation. No representation or warranty (whether express or implied) is made by Splitit or any of their officers, advisers, agents or 
employees as to the accuracy, completeness or reasonableness of the information, statements, opinions or matters (express or implied) arising out of, contained in or derived from this presentation or provided in connection with 
it, or any omission from this presentation, nor as to the attainability of any estimates, forecast or projections set out in this presentation.

This presentation is not investment or financial product advice (nor tax, accounting or legal advice) and is not intended to be used for the basis of making an investment decision. The information contained in this presentation has 
been prepared without taking into account the objectives, financial situation or needs of individuals.

This presentation is provided expressly on the basis that you will carry out your own independent inquiries into the matters contained in the presentation and make your own independent decisions about the affairs, financial 
position or prospects of Splitit. Splitit reserves the right to update, amend or supplement the information at any time in their absolute discretion (without incurring any obligation to do so).

Splitit, nor their related bodies corporate, officers, their advisers, agents and employees accept any responsibility or liability to you or to any other person or entity arising out of this presentation including pursuant to the general 
law (whether for negligence, under statute or otherwise), or under the Australian Securities and Investments Commission Act 2001, Corporations Act 2001 (Cth), competition and any such responsibility or liability is, to the 
maximum extent permitted by law, expressly disclaimed and excluded.

Nothing in this material should be construed as either an offer to sell or a solicitation of an offer to buy or sell securities. It does not include all available information and should not be used in isolation as a basis to invest in Splitit.

This presentation contains reference to certain intentions, expectations, future plans, strategy and prospects of Splitit. Those intentions, expectations, future plans, strategy and prospects may or may not be achieved. They are 
based on certain assumptions, which may not be met or on which views may differ and may be affected by known and unknown risks. The performance and operations of Splitit may be influenced by a number of factors, many of 
which are outside the control of Splitit. No representation or warranty, express or implied, is made by Splitit, or any of their directors, officers, employees, advisers or agents that any intentions, expectations or plans will be 
achieved either totally or partially or that any particular rate of return will be achieved. Given the risks and uncertainties that may cause Splitit actual future results, performance or achievements to be materially different from 
those expected, planned or intended, recipient’s should not place undue reliance on these intentions, expectations, future plans, strategy and prospects. Splitit does not warrant or represent that the actual results, performance or 
achievements will be as expected, planned or intended.

This document does not constitute any part of any offer to sell, or the solicitation of any offer to buy, any securities in the United States or to, or for the account or benefit of any “US person” as defined in Regulations under the US 
Securities Act of 1993 (Securities Act). Splitit shares have not been, and will not be, registered under the Securities Act or the securities laws of any state or other jurisdiction of the United States, and may not be offered or sold in 
the United States or to any US person without being so registered or pursuant to an exemption from registration including any exemption for qualified institutional buyers.
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Company Overview

• Established in 2012

• Instalment payment technology utilising 
shoppers’ existing credit card

• Granted patents in the US and other regions

• HQ in New York, R&D centre in Israel with offices 
in London, San Francisco and Melbourne

• IPO 2019: Australian Securities Exchange listed, trading 
as SPT

• PCI 1 compliant; Visa and MasterCard certified

Some of our customers
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WE DELIVER BUY NOW,

PAY LATER DIFFERENTLY...

Splitit puts consumers’ credit to work… 

on their terms

● Instalments on existing credit cards

● Pay over time without new financing

● No applications, no fees, no hassle!

● Collect perks like cashback, rewards 
and points

4
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52%

5% of wealthy 
consumers carry a 
credit card balance

BNPL
was built for the

credit-wary customer

Credit cards 
work for the 

wealthy

52% of consumers
would pay over time if 

their credit card 
allowed it without 

interest or fees.
52% of Millennials 

44% of Gen Z
have maxed out 

at least one 
credit card

Splitit is made for 
the 135MM shoppers in the 

middle with over 
$3.1T in spending power
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US$990 BN
Credit Card Market

THE OPPORTUNITY

The credit card market is 5.4 times larger than 

the point of sale finance market.

The US point of sale financing market is 

expected to grow to US$182 BN by 2023.1

The US credit card market is expected 

to grow to US$990 BN by 2023.2

Splitit brings the best of both worlds.

US$182 BN
POS Financing

Market 

1. Reflects estimated outstanding lending balances – US market

2. Source: McKinsey & Company Buy now, pay pater: Five business models to compete, July 2021

F
or

 p
er

so
na

l u
se

 o
nl

y



THE FASTEST &
EASIEST OPTION

7

No application, no redirects, 

no getting in the way of the sale!

High approval rates!

Our approval rates match card transactions.

We are the technology platform to make 

instalments as easy as cards – on your terms.

Collect perks!

Cashback, rewards, points and more.

31 2
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Customer pays for their purchase

using Splitit and an instalment 

plan is created.

Splitit authorizes the full amount 

of the purchase on the shopper’s 

existing credit card and reserves 

the balance from their credit card 

until final payment is made.

The first installment is 

charged a few seconds after the 

purchase authorization or upon 

shipping.

Splitit reauthorizes the 

outstanding amount when the 

previous authorization is about 

to expire.

Splitit will charge the shopper’s 

credit card every month until the 

plan is finished, reducing the 

hold on their credit line each 

month by the payment amount.

HOW SPLITIT WORKS

Sample plan for 3 instalment with credit card

Total

$300
Pay Today

$100
2nd Payment

$100
Final Payment

$100
$200 held on card $100 held on card $0 held on card
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Splitit is an intermediate 

layer between the 

merchant’s platform and 

its existing payment 

gateway.

Card Network (e.g. 
Visa, Mastercard))

Acquiring 
Bank (Merchant)

Gateway/
Processor*

Issuer Bank 
(Consumer)

Shopper Regular Credit Card 

Transactions
Business

*Splitit is pre-integrated with all major credit card processors and gateways and is PCI DSS compliant

PRODUCT ARCHITECTURE
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REVENUE MODELS
Merchant fees are earned from the following business 

models

Funded Model
● Merchants receive the full purchase price 

upfront minus fees 

● Fees are calculated as a percentage of 
merchant sales volume 

● Pricing also incorporates Splitit’s funding costs 
(and other variables) plus a contribution margin

● Amounts owed are collected in line with the 
installment cycle

Basic Model
● Merchants are paid over time 

● Splitit invoices the merchant monthly for platform 
fees payable, calculated as a percentage of merchant sales 
volume

● Streamlines integration for merchants as dedicated 
instalment payment gateway

● New revenue stream with Splitit now charging fees 
for the entire transaction

● Available currently in U.S. 

● Cost of sales increase due to interchange and 
processing costs incurred by Splitit

● Opportunity for Net Transaction Margin increases
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OUR TECHNOLOGY 
ECOSYSTEM

Intricate network links built over 

time

Card 
Networks Payment 

Service Providers

Platform

E-commerce 
Platforms

Retail
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• Structural shift to online shopping

• US credit card market expected to 
grow to US$990 BN by 2023

• Established regulatory 
environment via credit cards 

• Focus on North America and UK

• Higher AOV industries

• Follow credit card usage patterns

• Branded and white-label 
opportunities

• Accelerate merchant acceptance

• Improve onboarding and customer 
experiences

• Platform as a Service

Priority Markets Platform Market Drivers

DRIVERS AND OUTLOOK
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THANK YOU
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Appendix
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FEBRUARY 2020

OPERATING METRICS - DEFINITIONS

● Merchant Sales Volume (MSV): Underlying sales volume for successful transactions that a merchant fee is charged 

● Revenue (Non GAAP): Revenue invoiced to merchants for the period, translated to reporting currency. Under the funded 
model, revenue is invoiced upfront at the date of funding. Under the basic model, revenue is invoiced monthly as each 
installment is processed. This non-GAAP measure has not been independently audited or reviewed, and will differ from GAAP 
revenue due to IFRS revenue recognition rules

● 12M Active Merchants: Number of merchants that have received a payment in the previous 12 months

● Total Merchants: Total number of merchants on the Splitit platform

● 12M Active Shoppers: Number of shoppers that have made a purchase in the previous 12 months

● Total Shoppers: Total number of unique shoppers to use Splitit

● Average Order Value (AOV): Average value of plans initiated in the period

● YoY: Year-over-Year growth to prior corresponding period 

● PCP: Prior corresponding period 
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